





















































end of each day, when they return to
the office to check in with their tickets
signed by for whomever they worked.
The checks are always ready, the de-
ductions made.

Some workers may only ask for a
“draw,” a partial payment, getting the
rest of their money at the end of the
work week whether or not they work
anymore that week.

If an agency office will be closed by
the time some of the laborers finish
their jobs, arrangements are always
made in advance that the checks will be
left at an accommodating lounge or
tavern.

Our “bank bar” in Los Angeles was
directly across the street from the
agency office and, as might be sur-
mised, did a terrific business. There
was no charge for the check cashing
because the bartender knew that when
15 or 20 men suddenly showed up, he
would just as suddenly sell several doz-
en bottles of beer.

Not so strangely, often a pay check
or partial check, supposedly being held
until the end of the work week by the
agency, isn’t picked up for weeks or
months, sometimes for a year or longer.
But agency people always have their
records and if a man walks in and
says, “You owe me $12 from three
years ago,” if his identification is valid
and the records show he is due $12,
he will get his money.

Most labor services don’t operate
weekends. That means the veteran la-
borer, like it or not, usually has to work

Fridays and Mondays. Many of the

workers live in second and third-rate
hotels and pay their rent by the day.
I paid $4 each 24 hours.

A Friday check often has to pay for
that night’s rent, the Saturday rent
and the Sunday rent. The rest of the
money, not all that much, goes for food
and drinks. By Monday the man is to-
tally broke, perhaps not even a penny
in his pockets, and needs another pay
check for that night’s rent.

Day workers are patient men. They
know they often may have to sit two
and threc hours on benches before be-
ing placed on tickets. They are dedi-
cated readers, opting for soft cover
western, detective and science fiction
books. Almost all are average to heavy
smokers.

These men, the ones who know their
way around, can be broke, but they
never go hungry. When their pockets
and wallets are empty, they turn to the
Salvation Army, rescue missions and
other food kitchens. “Sally” never lets
them down.

Despite being almost totally involved
in a never-ending financial crunch, a
day worker who cares about his ap-
pearance can be as well dressed as any
male fashion plate anywhere. He buys

most of his clothing at second-hand
clothing stores and, if he’s discriminat-
ing, for $10 he can leave the store with
an expensive and attractive wardrobe.

If there are dreamers in the day la-
borer population—and there are—
“George” has to be almost at the top
of the list. Once, during a lunch break
at a paint factory, he told me his am-

bition was to save enough money to
return to Montana and buy “four of the
prettiest acres God ever created.” He
had seen the property on a previous trip
through the state and was convinced it
was still waiting for him. The fact that
he hadn’t been in Montana since 1947,
more than 30 years earlier, seemed
incidental. -

703 “SECOND INCOME” SOURCES FOR
THE INFLATION-SQUEEZED EXECUTIVE:

Shoestring businesses that
vou or your wife can start now
and run in your spare time!

Haven’t you ever wished you had ‘‘something on the side”’ to fall back on?
A little business that nets you an extra thousand or so every month? A
money-making ace-in-the-hole that gives you an immediate financial edge,
important tax benefits, and an increasingly secure future?

Now you can tap the brains of one of the na-
tion’s foremost authorities on small businesses
who will show you just how to get started in a
high income business of your own . . . one you
or your wife can even run from your home.

Your consultant will be David D. Seltz, who
has written some 12 books on the subject and
more than 2,000 articles which appeared in
Nation’s Business, Dun’s Review, Business
Management, etc.

He has spent 14 months researching and
surveying 18,292 small business opportunities
to compile the first complete directory of the
most profitable small businesses you can start
in your spare time, many for under $5,000.

He has published his findings in a new book
called, *‘A Treasury Of Business Opportuni-
ties,’’ published for anyone who's “‘seeking a
second income’’ or dreamt of owning a suc-
cessful business and becoming financially
independent.

The ““Treasury’’ is so crammed full of in-
genius, money-making ideas, that we feel cer-
tain you will find in it the key to making your
financial dreams come true. In it you will find
421 different mail order businesses you can
operate from your home in your spare time, the
author’s million dollar success secrets, and a
whole section on Dave Seltz’s inside tips on
financing your business and building it into a
million dollar property.

Why not order this remarkable ‘‘Treasury
Of Business Opportunities’’ today. Return it
within 30 days for a full refund if you’re not
thoroughly delighted. It could prove to be the

most important step you’ve ever taken in your

quest for financial freedom, your dream.of
building your own fortune instead of working

for someone else.

Here’s what you will find
in this remarkable book

e 421 of the Hottest, Most Profitable Mail

Order Businesses.

® 282 Spare Time Businesses, many you can

operate from your home.

® 400 Franchised Business Opportunities and

how to check them out.

e How to Finance Your Business with 126

Small Business Financing Sources.
e Seltz’s Million Dollar Success Secrets.

* 35 Ways to make people want to do business

with you.
e Seven ‘‘Cardinal Rules’’ for Success.

There’s so much more. Dozens of remarka-
ble success stories of men and women who were
‘‘sick and tired"’ of working for someone else
and found financial freedom with one “‘gold-
mine’’ idea and for an investment of less than

$1,000.

Send for the ‘‘Treasury’’ today and start
your own future for yourself.
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